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Free Onboard Wi-Fi as future standard? 
Growing push for free inflight connectivity
Ever since the United States FAA 
thumbed up the use of small port-
able electronic devices during all 
phases of flight, airlines have been 
quick to jump on the bandwagon.

AirAsia for example has 
been Wi-Fi testing since 
August in preparation 
of the product launch 
scheduled by year end. 
A range of Wi-Fi prod-
ucts including Instant 
Messaging, emails as 
well as content streaming will be 
made available gradually on all Ai-
rAsia flights with the AK flight code, 
and will be introduced throughout 
the AirAsia Group progressively. 
AirAsia’s CEO, Tony Fernandes has 
promised that the masses will be 
able to enjoy Wi-Fi onboard at a 
low-cost price. “It will be the first on-
board Wi-Fi product in the world at 
affordable pricing system,” he said.

This week however Emirates came 
out and announced that the future 
lies with free on board connectivity 
as a value add rather than a reve-
nue stream.  Not surprising for a full 

service carrier but what is surpris-
ing is even some low fare operators 
have championed the cause. 

Sir Tim Clark, President Emirates 
Airline said: “If we can offer good 
quality Wi-Fi connections for eve-
ryone onboard at no charge tomor-
row, we will do it. But we face a 
slew of technical limitations – from 
speed and bandwidth availability 

and cost, to the supporting hard-
ware and software – all of which 
we are working hard to address 
with the industry right now. Ulti-
mately, we believe that onboard 

Wi-Fi will become a 
free service, and a 
standard that custom-
ers will expect on a full 
service airline, just like 
onboard refreshments 
and personal inflight 
entertainment. Emir-
ates is leading the way 

on this, and we are working closely 
with our suppliers and various 
stakeholders towards this vision.”

Emirates reports that in the first 
three years since the Dubai-based 
airline launched inflight Wi-Fi con-
nectivity, over half a million passen-
gers have connected to the internet 

Emirates sees 
free inflight 

connectivity 
as future 
standard. 
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Southwest Airlines has reached a 
milestone in the final stage of its 
integration of wholly owned sub-
sidiary AirTran Airways by launch-
ing Southwest-branded flights to 
Punta Cana, Dominican republic, 
and Mexico City.  All international 
flights between seven destinations 
outside the United States and the 
carrier’s nine U.S. gateway cities 
are now flown by Southwest.

Southwest and AirTran       
integration tightens

KLM bids farewell to MD-11 
operations
With a welcoming shower, KLM re-
cently gave a worthy farewell to this 
aircraft, which had been in service 
for 21 years. KLM has in recent years 
invested in a modern, economical 
and sustainable fleet, in which there 
was no room for the MD-11 trijet. 
The aircraft, with its characteristic 
third engine in the tail, had become 
expensive to maintain and has rela-
tively high fuel consumption. Spare 
parts had become difficult to source 
and the airline indicates that it is no 
longer feasible to maintain stocks. 
There are currently no more trijet 
aircraft in production. 

Budapest adds new Am-
sterdam services
Hungary’s capital city airport is 
already warming up for summer 
2015 with several route network 
expansion announcements. The 
latest is for the launch of SAS’ ser-
vices to Stockholm Arlanda. The 
four times weekly service will com-
mence on 29 March 2015, using a 
variety of 737 equipment. Norwe-
gian will provide competition on 
the Budapest-Stockholm Arlanda 
route, to which SAS will add over 
500 weekly seats.
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International Airlines Group selects CF6 en-
gines to power Airbus A330 fleet for Iberia

International Airlines Group selected CF6-80E1 
engines to power eight new A330s for Iberia. 
This selection doubles Iberia’s CF6-80E1-pow-
ered A330 fleet to a total of 16 aircraft. The list 
price for the firm engine order on the eight new 
aircraft is valued at more than $275m. GE’s CF6 
engines have been among the most utilized and 
reliable in the industry. Powering more than 10 
models of wide-body aircraft, the engine family 
has established an unparalleled record of relia-
bility for more than 40 years with more than 410 
million flight-hours in service with more than 
225 operators worldwide.

Waypoint Leasing to surpass US$1bn of 
assets through a 31-aircraft acquisition 
from First Reserve

Waypoint Leasing, a leading global helicopter 
leasing company, has reached an agreement 
with First reserve, the largest global private 
equity and infrastructure investment firm exclu-

sively focused on energy, to acquire a portfolio 
of 31 in-demand, new technology aircraft. The 
portfolio includes 18 AgustaWestland AW139s, 
11 Sikorsky S-92s and two Sikorsky S76C++ air-
craft models. All aircraft are subject to long-term 
lease agreements with the CHC Group (HELI), 
in support of global oil and gas and search and 
rescue operations. In addition to the 31-aircraft 
acquisition, Waypoint also announced that it se-
cured a US$75m increase in the equity commit-
ment from its primary sponsors – funds affiliated 
with MSD Capital, L.P., Soros Fund Management 
LLC, and Cartesian Capital Group. The increase 
raises the sponsors’ equity commitment to a to-
tal of US$450m.

Second A380 added to Amedeo’s Portfolio

Following the acquisition of MSN 157 in early 
September, Amedeo announced the addition 
of a second A380 to its owned aircraft portfo-
lio. The aircraft bearing Manufacturer’s Serial 
Number (MSN) 164 was delivered yesterday at 
the Airbus Delivery Centre in Hamburg and was 
placed on a 12-year operating lease with Emir-
ates. The financing arrangements followed a 
similar fact pattern to the financing structure of 
MSN 157. The senior and junior loans were pro-

vided by a bank syndicate, including Commercial 
Bank International, China Construction Bank, 
Dubai Branch (CCB), Qatar National Bank (QNB), 
Sumitomo Mitsui Trust Bank and Westpac Bank-
ing Corporation (Westpac). As in the previous 
transaction, Westpac acted as the Senior Agent 
and the Security Trustee, while QNB acted as the 
Junior Agent.

Airstream arranges lease of second 
ATR72-500 to Kalstar Aviation

Airstream International Group has arranged the 
dry lease of a second ATr72-500, MSN585 (PK-
KSD), to Kalstar Aviation of Indonesia. MSN585 
was previously owned and operated by Air Dolo-
miti before being purchased by the lessor as part 
of a three aircraft package. The aircraft will en-
ter service in the coming days on internal routes 
based on the island of Kalimantan (Borneo).

Surf Air takes delivery of their first Pilatus 
PC-12 NG

Surf Air took delivery of PC-12 NG serial number 
1490, at Pilatus Business Aircraft Ltd’s facility in 
Broomfield, Colorado. The aircraft, sporting Surf 
Air’s unique new fleet paint scheme, is the first 

onboard an Emirates flight, and this demand is 
expected to increase exponentially.

On most Emirates flights equipped with Wi-Fi, 
passengers enjoy the first 10MBs of data for 
free, which according to Emirates is sufficient 
for most travellers to check in on their social 
media accounts. Subsequently, a token US$1 
charge is imposed for the next 600MB. Emir-
ates is updating its software programming to 
eventually enable passengers to have unlim-
ited free access to Wi-Fi. On a few of its A380s 
and 777s, it is not currently possible to offer 
the first 10MB free for technical reasons, but 
the airline is working hard to resolve the issue 
in the coming months.

Over in the U.S., low cost carrier JetBlue re-
cently announced its one millionth customer 
connected to its high-speed “Fly-Fi” in-flight 
Wi-Fi system – a broadband service that’s ena-

bled by viaSat. Interestingly, 
JetBlue has broken the pric-
ing barrier with its offering. 
“JetBlue’s Fly-Fi is far superior 
to other U.S. airlines’ in-air 
Wi-Fi offerings. The number 
of customers using Fly-Fi 
also greatly exceeds the rate 
of other airlines’ customers, 
who are forced to pay ex-
orbitant prices for a slower 
connection, whereas Fly-Fi is 
available for free. On JetBlue 
we see 40% of customers 
logged on, while other air-
lines get single-digits only,” 
observed Marty St George, 
SvP, commercial at JetBlue.
Charge or freebie, ultimately the connectivity 
race is in full gear as more people embrace an 

‘always-on’ digital lifestyle, and carry smart 
mobile devices when they travel.

JetBlue offers free Wi-Fi. Photo: JetBlue

...continued from page 1
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jets. Of the demand for 1,350 aircraft, more than 
85 % (1,150) will be single-aisle aircraft such as 
Airbus’ benchmark fuel efficient A320 Family. 
Nearly 15 % will be wide-body aircraft seating 
250 to over 500 passengers such as today’s Air-
bus A330 Family, the A350 XWB Family and the 
A380. Low Cost Carriers (LCC) are also a great 
contributor to the traffic growth involving Spain. 
Today, 45% of all seats offered within Europe 
are on an LCC flight. Short-haul traffic to/from 
the UK and Spain has the highest LCC market 
share. Another core market that will remain is 
short-haul traffic connecting to long-haul flights 
of major international carriers in Europe. Today, 
there are more than 50 million passengers per 
month that are connecting to long-haul flights 
and this market segment will continue to grow. 
Airbus has a long history with Spain’s aeronauti-
cal industry. Airbus’ operations in Spain are an 
important contributor to all Airbus aircraft pro-
grammes. This participation is of mutual benefit, 
both for Airbus and Spain’s econy. In terms of 
employment, at the end of 2013, Airbus Opera-

tions Spain had a workforce of some 3,200 em-
ployees. More than 1,000 Spanish companies 
are directly or indirectly suppliers to Airbus. At 
the end of October 2014, the Airbus in-service 
fleet in Spain was 207 aircraft (50 wide-body and 
157 single-aisle aircraft) with 88 more aircraft 
yet to be delivered including eight A350 XWBs.

Atlas Air Worldwide places third 747 
Freighter with Etihad Airways

Atlas Air Worldwide Holdings, a leading global 
provider of outsourced aircraft and aviation 
operating services, placed a third Boeing 747 
Freighter into ACMI service for Etihad Airways, 
the national carrier of the United Arab Emirates. 
The 747-400 freighter will be operated by Atlas 
Air on behalf of Etihad Cargo, the cargo arm of 
the airline, through an aircraft, crew, mainte-
nance and insurance agreement. The new 747 
service is scheduled to begin this month and will 
increase the number of Atlas aircraft operated 
for Etihad Airways to three.

of fifteen firm aircraft the membership-based 
airline ordered from Pilatus earlier this year. This 
newest aircraft joins a fleet of three “Legacy” PC-
12s Surf Air employed initially to introduce their 
business model. Two additional new PC-12 NGs 
will join the fleet by the end of this year. As new 
aircraft come on line, the older Legacy PC-12s 
will eventually be phased out and replaced with 
PC-12 NGs featuring the Honeywell Primus Apex 
integrated avionics system, a higher horsepower 
Pratt & Whitney PT6A-67P engine, and custom-
ized BMW DesignworksUSA executive interiors. 
The delivery of the first three new aircraft this 
year in Surf Air’s fleet will allow the company to 
expand its service to Carlsbad, California, begin-
ning November 18th and Oakland, California, 
beginning December 15th. Surf Air will take de-
livery of additional aircraft ordered in 2015 and 
2016 before making a decision on exercising up 
to 50 additional options it has for future PC-12 
NG delivery positions.

Air Canada orders two additional 777-
300ERs

Boeing and Air Canada announced an order for 
two additional 777-300ER (Extended Range) air-
planes. The order, previously listed as unidenti-
fied on Boeing’s Orders & Deliveries website, 
is valued at US$660m at list prices. Air Canada 
currently operates 23 777s, including 17 777-
300ERs and six 777-200LRs (Long Range).

Traffic involving Spain to grow at 3.1% an-
nually over the next 20 years

According to the latest Airbus Global Market 
Forecast, air traffic involving Spain will double 
by 2033 compared to 2013. This includes do-
mestic as well as international travel to and from 
the country. Madrid and Barcelona will join the 
group of aviation megacities by 2033 with major 
traffic flows connecting to/from Latin America. 
Domestic and international traffic to/from and 
within Spain will grow by 3.1% on average an-
nually over the next 20 years. To service the 
Spanish market there will be a demand of nearly 
1,350 aircraft by 2033 including both domestic 
and foreign carriers. This demand is driven by 
the strong need to satisfy growth and replace-
ment of older aircraft with more fuel efficient 

AIRCRAFT & ENGINE NEWS

C. Man soars.B. Man constructs.A. Man aspires.
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Orders and deliveries – Boeing and Airbus

For the month of October, Boeing racked in a total of 46 orders, notable was a significant 
placement for 30 737 MAX aircraft by Monarch Airlines. Alaska Airlines also placed an order 
for 10 737-900ERs and a single unit 747-8F order for AirBridgeCarogo Airlines. Boeing made 
62 deliveries in October predominantly 737-800s to various operators and lessors around the 
world. 787s also made significant deliveries including to first time customer Virgin Atlantic. 
Airbus’ October order book included an ACJ319 for an unnamed private customer. Airbus re-
corded 50 deliveries in October, the aircraft involved ranged from the A320 product line to 
the A380. BOC Aviation’s acquisition of two A320ceo (current engine option) airliners during 
October positions it as Airbus’ 10th largest customer, with a total of 257 orders. Deliveries 
during October were led by the A320 Family, with 42 aircraft from this best-selling product line 
provided to international customers.  The seven A330s delivered in the month included the 
first of six A330-300 versions on order by SriLankan Airlines, joining this all-Airbus operator’s 
current fleet of A320s, A321s, A330-200s and A340-300s. Completing the October deliveries 
was Airbus’ handover of another A380.

Airbus v Boeing: Orders and Deliveries
from January to October 2014

Airbus Boeing

Type Orders Deliveries Type Orders Deliveries

A320 Family 994 390 737 835 398

A330 46 81 747 2 14

A340 0 0 767 4 4

A350 20 0 777 263 84

A380 20 22 787 48 90

Total 1080 493 Total 1152 590
Summary to 31 October 2014 – Source: Airbus Source: Boeing

http://www.magellangroup.net
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328 Support Services announces major up-
grade of Dornier 328 avionics system

328 Support Services, the Type Certificate hold-
er for the D328 Jet and turboprop aircraft, an-
nounced the commencement of a major cockpit 
upgrade programme for the aircraft. The pro-
gramme, which has just commenced, is expected 
to be certified by EASA and the US FAA by late 
2016. In partnership with the current avionics sys-
tem provider and a number of strategic custom-
ers, the existing flight deck will be enhanced with 
features that will include compliance with ADS-B 
out requirements and new Primus Elite LCD dis-
plays that save weight and provide enhanced fea-
tures such as charts and maps, improved vision, 
video display capabilities, and synthetic vision 
which will be available as an option. A second 
FMS option will be available for the first time on 
the D328 turboprop aircraft allowing WAAS-LPv 
and remote and oceanic operations, the capabil-
ity to provide PM-CPDLC communications with 
ground based stations, smart runway and Smart 
Landing upgrade capability, and a Class 3 Elec-
tronic flight bag.

GE Aviation, Hamble, initiates production 
of Airbus A350-1000’s wing fixed trailing 
edge package

Production of the wing fixed trailing edge pack-
age for Airbus’ A350-1000 jetliner has begun at GE 
Aviation, Hamble, marking a new milestone in the 
largest design and manufacture contract awarded 
in the 78-year history of this GE Aviation aerostruc-
tures business. The first element produced is a 
spoiler hinge bracket, which was manufactured on 
November 4th, in GE Aviation’s machining facility 
at Hamble-le-rice, United Kingdom. GE Aviation, 
Hamble, has full responsibility for designing and 
building the wing fixed trailing edge packages on 
the new A350-1000 variant and the in-production 

MrO & PrODUCTION NEWS China Aircraft Leasing Company signs MoU for 100 A320 Family aircraft

China Aircraft Leasing Com-
pany (CALC), the leading 
independent aircraft oper-
ating lessor in China, has 
signed a Memorandum of 
Understanding (MoU) with 
Airbus for 100 A320 Family 
aircraft. The commitment 
comprises 74 A320neo, 16 
A320ceo and 10 A321ceo. 
Including this new commit-
ment, CALC’s total order 
tally with Airbus stands at 
140 A320 Family aircraft. 
The A320neo “new engine 
option” incorporates many innovations, including latest generation engines and large Sharklet 
wing-tip devices, which together deliver 15 percent in fuel savings from day one and 20% by 
2020, which is equivalent to a reduction of 5,000 tonnes of CO2 per aircraft per year.

China Aircraft Leasing Company signs MoU for 100 A320 family aircraft Photo: Airbus

VietJetAir’s first A320 on order from Airbus completes first flight

vietJetAir’s first A320 on or-
der from Airbus has reached 
a new production milestone, 
with the aircraft having suc-
cessfully performed its first 
flight in Toulouse, France. 
Appearing in its colourful 
livery, the aircraft now en-
ters the final acceptance 
phase prior to delivery to Vi-
etJetAir by the end of 2014. 
This A320 is the first of up to 
100 of the best-selling single 
aisle aircraft that will be ac-
quired by the airline under a 

deal finalised in February this year. The acquisition plan covers firm orders with Airbus for 63 
aircraft, plus 30 purchase rights. In addition the airline will lease seven more aircraft from third 
party lessors. The aircraft will join an existing fleet of 16 leased A320s at the fast-growing carrier 
and will be operated on the airline’s expanding network of domestic and regional services.

VietJetAir’s first A320 completes maiden flight Photo: Airbus 
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A350-900 version of Airbus’ twin-engine A350 
XWB jetliner, comprising more than 3,000 deliver-
able components per aircraft – involving complex 
machined parts, structural composite panels and 
assemblies. The A350-1000’s strengthened, higher 
performance wing will experience additional loads 
in flight, necessitating a high level of technical 
change and integration to the GE Aviation, Ham-
ble-supplied wing fixed trailing edge package. It 
also involved coordination throughout the supply 
chain, and with the A350 XWB engineering plateau 
established by Airbus at its Filton, UK facility to en-
sure close and timely collaboration with other risk-
sharing partners and agreement on all technical 
interface requirements.

GE Aviation’s Peebles test operation opens 
new US$40m indoor jet engine test facility

GE Aviation’s Peebles Test Operation celebrates 
60 years of operation with the opening of a new 
US$40m indoor jet engine test facility. The new 
indoor test facility, which will begin testing pro-
duction engines by year end, was built to accom-
modate the growing volume of GE90 and GEnx 
engines, as well as the new GE9X and LEAP en-
gines. The new site is the eleventh test site at 
the 7,000-acre Peebles Test Operation, located 
near the foothills of the Appalachian Mountains 
in south-eastern Ohio. GE Aviation’s Peebles Test 
Operation began as a GE rocket engine test facility 
in 1954. After a year of operation, GE mothballed 
the site until 1965 when it helped with certifica-
tion testing of the TF39 engine for the Lockheed 
C-5 Galaxy military transport aircraft. The site 
continued to grow during the next five decades 
and has seven outdoor and four indoor test sites 
today. “Since 2006, GE has invested more than 
US$160m in facilities expansion at Peebles to 
manage our growing volume of development en-
gine and production engine testing as well as final 
engine assembly of GE90 and GEnx engines,” said 

Brian De Bruin, plant leader at GE Aviation’s Pee-
bles Test Operation. “This year, the Peebles site 
will test 1,600 production engines along with 70 
development engines and will assemble and ship 
more than 500 engines from our assembly area 
thanks to the efforts of our 340 employees.”

Euravia’s new PT6 production lines to ac-
commodate growth

Euravia’s Chief Executive, Dennis Mendoros, has 
launched the new production layout and pro-
cesses, which are now in place to meet Euravia’s 
growth plans for 2020. The modernized produc-
tion line incorporates best practices and ergo-
nomics to ensure enhanced productivity and 
easier flow of parts through Euravia’s 58 different 
engine types & series production lines. As a result 
of increased Customer demand, Euravia is step-
ping up production output by over 50% in 2015 by 
introducing additional MrO facilities, new lines 
and enhanced capability for PT6A, PT6T and PT6C 
engines. Dennis Mendoros said: “For over a quar-
ter of a century, Euravia has enjoyed a phenom-

enal growth, which was driven by capacity and 
capability developments. Over the last few years, 
all new developments are customer driven due to 
Euravia’s immaculate reputation for quality, prod-
uct reliability and effective aftersales support.”

Bombardier Names Lufthansa CityLine 
as newest Authorized Service Facility for 
commercial aircraft in Europe

Bombardier Commercial Aircraft announced the 
recent addition of a major new pillar to its grow-
ing support network in Europe. The company has 
appointed Lufthansa CityLine, the original launch 
customer for the CrJ aircraft, as an Authorized 
Service Facility (ASF) for its CRJ700 and CRJ900 
aircraft. Under the ASF agreement, Lufthansa 
CityLine Technical Services will offer Bombardier 
customers the full range of line and heavy main-
tenance services from its conveniently located 
maintenance hangar in Cologne, Germany. The 
state-of-the-art facility, which operates round the 
clock, 365 days per year, is certified by the Euro-

MrO & PrODUCTION NEWS

PROVEN TO 
          THE CORE.

Boeing, Monarch Airlines finalize order for 30 737 MAX 8s

Boeing and Monarch Airlines fi-
nalized an order for 30 737 MAX 
8s worth more than $3.2bn at 
current list prices. The order, 
originally announced at the Farn-
borough International Airshow in 
July, when Monarch selected Boe-
ing as its preferred bidder for fleet 
replacement, includes options 
for 15 additional 737 MAX 8s and 
marks the beginning of the British 
carrier’s transition to an all-Boe-
ing single-aisle fleet. “Seven days 
after welcoming new owners into the business, this order is a demonstration of our commitment 
to the future and the evolution of Monarch as a distinctive European scheduled leisure carrier,” 
said Andrew Swaffield, CEO of the Monarch Group. “The 737 MAX 8 fits our network strategy of 
serving our traditional European leisure routes in greater frequency, providing increased choice 
and service for Monarch customers, with significantly improved unit costs to our business.”

Monarch Airlines finalizes order for 30 737 MAX 8s Photo: Boeing 
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growth objectives. Traffic will grow by 12% in Q3 
and by 20% in Q4.

IAG presents Group consolidated results

International Consolidated Airlines Group (IAG) 
presented Group consolidated results, with 
third quarter operating profit of €900m (2013: 
€690m) before exceptional items, a €210m im-
provement compared to last year. At constant 
currency, third quarter passenger unit revenue 
was down 0.9% and non-fuel unit costs was 
down 4.5%. revenue for the quarter was up 
8.5% to €5,866m, up 6.9% at constant currency. 
Fuel unit costs for the quarter were down 7.5% 
at constant currency, while operating profit for 
the nine months was €1,130m (2013: €657m) 
before exceptional items, a €473m improvement 
compared to 2013. IAG reported an exceptional 
charge of €82m for currency re-evaluation and 
cash of €5,064m at September 30th, 2014, up 
€1,431m on 2013 year end.

Virgin America reports third quarter 2014 
earnings

virgin America reported its financial results for 
the third quarter of 2014 with an operating in-
come of $52.3m and net income of $41.6m. The 
airline posted an operating margin of 12.9% – a 
1.4 point improvement over the third quarter 
of 2013, driven largely by a 5.5% growth in rev-
enue per available seat mile (RASM) over the 
prior year period. Net income for the quarter 
increased 24.2% year-over-year, from $33.5m 
to $41.6m. virgin America’s year-to-date net 
income improved by $60.2m from a net loss 

FINANCIAL NEWS

of $4.0 million for the nine months ended Sep-
tember 30th, 2013, to net income of $56.2m for 
the nine months ended September 30th, 2014. 
Unrestricted cash was $184.5m as of Septem-
ber 30th, 2014.

Rockwell Collins fourth quarter fiscal year 
2014 sales increase 15%

Rockwell Collins reported total sales for the 
fourth quarter of fiscal year 2014 of $1.4bn, 
a 15% increase from the same period in fiscal 
year 2013. Total segment operating margin for 
the fourth quarter was 21.3% and total segment 
operating earnings increased 10% to $299m. Ad-
justed for certain non-operating items impacting 
comparability, earnings per share from continu-
ing operations improved 10 cents or 8%. ArINC, 
which was acquired on December 23rd, 2013, 
and is included in the Information Management 
Services segment, contributed $144m of sales 
and $18m of operating earnings to the fourth 
quarter of fiscal 2014.

WestJet reports decreased third quarter 
net income

WestJet released its third quarter 2014 results, 
with net earnings of CA$52.2m , compared to 
CA$65.1m in the third quarter of 2013, down 
19.8%. Based on the trailing twelve months, the 
airline achieved a return on invested capital of 
13.8%, compared with the 13.7% reported in the 
previous quarter. These adjusted results exclude 
a pre-tax non-cash loss of CA$45.5m associated 
with the previously disclosed sale of 10 of its old-
est Boeing 737 aircraft.

pean Aviation Safety Agency (EASA) and employs 
over 170 people.

XiamenAir Dreamliner fleet backed by AFI 
KLM E&M component expertise

XiamenAir has opted for AFI KLM E&M expertise 
in support of the launch of its fleet of Boeing 787 
Dreamliners and subsequent component main-
tenance and overhaul services for the aircraft. 
The long-term contract between the two groups 
organizes component support for six Dreamliner 
aircraft operated by XiamenAir. AFI KLM E&M de-
signs and implements bespoke component sup-
port programs to allow airlines operating the 787 
to launch their new aircraft with a limited invest-
ment. At the same time, the dedicated AFI KLM 
E&M pooling program allows them to benefit 
from substantial economies of scale.

SmartLynx Airlines selects Magnetic MRO 
for base maintenance support

Magnetic MrO and SmartLynx Airlines are ex-
panding their long-term cooperation by signing 
the agreement, under which Magnetic MrO will 
execute a number of heavy maintenance events 
for the airline during the upcoming winter sea-
son. Under the newly signed agreement, Smart-
Lynx Airlines fleet of Airbus 320-200 aircraft will 
go through heavy maintenance in Magnetic MrO 
hangars in Tallinn, Estonia. The C-Checks will be 
performed during layover from November 2014 
to February 2015. Magnetic MrO specializes in 
providing Total Technical Care, including heavy 
maintenance for narrow body commercial air-
craft, as well as component maintenance, spare 
parts supply, engineering and other services ena-
bling full support during the C-Checks and less 
down time for maintenance.

First 242 tonne take-off weight A330 starts final assembly

The final assembly of 
Airbus’ first A330 with 
the new 242 tonne 
maximum take-off-
weight (MTOW) capa-
bility is underway at 
the A330 Final Assem-
bly Line in Toulouse, 
France. The aircraft is 
currently completing 
its structural assembly 
before the cabin inte-
gration phase and will 
be used for certifica-
tion flight trials. A sec-

ond aircraft is being assembled in parallel which is destined for entry into service in Q2 2015 
with launch customer for the new weight variant, Delta Air Lines. Thanks to an aerodynamic 
package reducing aircraft drag and the latest engine improvements, the 242 tonne MTOW 
offers an extended range of up to 500 nautical miles and up to two percent reduced fuel con-
sumption. The 242 tonne A330-300 is capable of flying missions up to 13 hours, and 15 hours 
for the 242 tonne A330-200. So far, nine customers worldwide have already selected this op-
tion since the launch in November 2012.

First 242 tonne take-off weight A330 starts final assembly Photo: Airbus

Ryanair half year profits rise 32% to 
€795m

ryanair released that half year 2014 net profits 
rose by 32% to €795m. Traffic grew 4% to 51.3m 
customers, average fares increased 5%, and total 
revenues rose by 9% to €3,537m. Unit costs fell 
by 2% (excluding fuel they rose by 3%). First half 
2014 load factors jumped by 4% points to 89% 
due to a stronger Easter period and the success 
of ryanair’s “Always Getting Better” customer 
experience improvements. Based on these solid 
first half results, underpinned by strong forward 
bookings and rising load factors, ryanair has sig-
nificantly raised its winter capacity and traffic 
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Aircastle reports third quarter 2014 results

Aircastle’s third quarter of 2014 lease rental and 
finance lease revenues were US$180.3m, up 
US$15.1m, or 9% year over year, due primar-
ily to the US$43.3m impact of aircraft acquisi-
tions, offset by US$21.1m of lower revenues 
due to aircraft dispositions. Total revenues for 
the third quarter were US$177.6m, an increase 
of US$7.5m, or 4% above the previous year. This 
increase was driven by US$15.1m in higher lease 
rental and finance lease revenue and US$8.7m 
in lower amortization of net lease discounts and 
incentives. These improvements were offset by 
lower maintenance revenue of US$17.1m. Dur-
ing the third quarter of 2014, in connection with 
its annual fleet review, Aircastle shortened the 
expected lives and reduced the residual values 
of two MD-11 freighter aircraft and recorded 
impairment charges of US$20.4m. Adjusted 
EBITDA for the third quarter was US$177.4m, 
up US$8.2m, or 5% from the third quarter of 
2013. The increase was driven by higher lease 
rental and finance lease revenue of US$15.1m, 
and higher gain on sale of flight equipment of 
US$8.3m and other revenue and joint ven-
ture income of US$1.8m. These improvements 
were offset by lower maintenance revenue of 
US$17.1m. Net income for the third quarter was 
US$19.2m, up US$93.7m. The improvement was 
due primarily to non-cash aircraft impairment 
charges associated with our annual fleet review 
decreasing by US$85.7m in the third quarter of 
2014 versus the prior year.

Astronics Corporation sales double to re-
cord US$179.4m

Astronics Corporation reported that consoli-
dated sales for the third quarter of 2014 in-
creased 100.1% to US$179.4m compared with 
US$89.7m for the same period last year. Aero-
space segment sales increased US$34.7m to 

FINANCIAL NEWS
US$122.2m and Test Systems segment sales 
increased US$55.1m to US$57.2m. The 2014 
third quarter included US$74.1m in sales for 
two businesses acquired after September 28th, 
2013. Organic sales increased US$15.6m, or 
17.4%. Consolidated gross margin was 28.6% in 
the third quarter of 2014 compared with 26.5% 
in the third quarter of 2013. Margin leverage 
achieved from increased organic sales volume 
was somewhat offset by approximately $1.3 
million in costs related to the fair value step-
up of inventory from acquired businesses, 
US$2.4m in increased warranty expense and 
higher engineering and development (“E&D”) 
costs. E&D costs were US$19.1m in the third 
quarter of 2014, which included US$5.1m for 
businesses acquired after the third quarter of 
2013. E&D costs in last year’s third quarter were 
US$12.4m. There were also US$1.7m in charges 
for work force reductions associated with the 
realignment of the Test Systems segment.

GE acquires 9.9% equity stake in TEXL

Hong Kong Aircraft Engineering Company (HAE-
CO) reported that GE Aviation has acquired 
a 9.9% equity stake in Taikoo Engine Services 
(Xiamen) (“TEXL”). The transaction marks a 
milestone in the HAECO Group / GE Aviation 
partnership. Established in July 2008, TEXL is a 
joint venture between HAECO, Taikoo (Xiamen) 
Aircraft Engineering Company (“TAECO”), Ca-
thay Pacific Airways and Xiamen Aviation Indus-
try Company. TEXL provides a comprehensive 
range of repair and overhaul services for GE90 
engines, including performance restoration, 
quick turn and module shop visits, engine test 
and component repair. In 2008, TEXL and GE 
Aviation entered into a long-term GE90 Branded 
Service Agreement, which licenses TEXL as an 
authorised GE90 Service Provider, GE90 Centre 
of Excellence and the sole holder of a GE90 GBSA 
in Asia. TEXL has performed engine repair and 
overhaul work on more than 150 GE90 engines 
to date, from an extensive list of GE90 operators, 

including Cathay Pacific, EvA AIr, Air India, GE 
Capital Aviation Services, China Cargo Airlines, 
China Southern Airlines, Emirates Airlines, Eti-
had Airways, Turkish Airlines, Jet Airways and 
Thai Airways.

Embraer releases third quarter 2014 results

In the third quarter of 2014, Embraer deliv-
ered 19 commercial and 15 executive jets. The 
Company’s firm order backlog ended 3Q14 at 
US$22.1bn, an all-time Company record. As a 
result of lower total aircraft deliveries, partially 
offset by higher revenues from the Company’s 
Defense & Security business, third quarter rev-
enues were US$1,239.7m, for a year-over-year 
decline of 3.8%. Year-to-date revenues in the first 
nine months of 2014 were US$ 4,243.3m, repre-
senting year-over-year growth of 7.9%. EBIT and 
EBITDA margins were 5.5% and 11.0% respec-
tively, in 3Q14, and for the first nine months of 
2014 were 8.2% and 12.9%, respectively. Net loss 
attributable to Embraer Shareholders and loss 
per basic ADS totaled US$-10.7 million and US$-
0.0584, respectively. For the first nine months of 
2014, net income attributable to Embraer Share-
holders was US$243.3m and earnings per basic 
ADS was US$1.3272. The Company’s 2014 Guid-
ance for financial performance and Commercial 
and Executive aircraft deliveries published in 
February remains unchanged.

ATSG reports strong third quarter results

Air Transport Services Group, the leading provid-
er of medium wide-body aircraft leasing, air car-
go transportation and related services, reported 
consolidated financial results for the quarter 
ended September 30, 2014. Pre-tax earnings 
from continuing operations increased 25% to 
US$15.6m driven by a US$7.0m improvement 
in airline profitability compared with a year ago. 
Net earnings from continuing operations in-
creased 23% to US$9.6m, from US$7.8m in the 
third quarter of 2013. Operating loss carryfor-
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Thales, Selex ES, and rolls-royce Snecma Ltd. 
Since the start of initial studies in September 
2012, Snecma and rolls-royce have successfully 
combined their respective areas of technological 
expertise, and agreed on a workshare split that 
will meet the ambitious technical requirements 
of the future propulsion system. Until now, stud-
ies have focused on the development of new 
technologies and the assessment of new system 
architectures. The feasibility phase will enable 
rolls-royce Snecma Ltd. to explore innovative 
propulsion system concepts in greater depth. 
Philippe Loty was named General Manager and 
Programme Executive of rolls-royce Snecma 
Ltd. in October 2014 to ensure overall coordina-
tion of the two engine-makers’ activities.

FINANCIAL NEWS

wards for U.S. federal income tax purposes off-
set much of the company’s federal tax liabilities. 
ATSG does not expect to pay significant federal 
income taxes until 2016 or later. revenues were 
US$138.4m, 2% lower than a year ago. Excluding 
revenues from reimbursable expenses, revenues 
decreased US$4.8m. Loss of revenues from Mid-
east operations offset additional revenues from 
aircraft dry leases. Adjusted EBITDA (Earnings 
Before Interest, Taxes, Depreciation and Amorti-
zation, also adjusted for the effect of derivative 
transactions) increased by 11% to US$44.6m. 
ATSG also said it has reached an agreement in 
principle with DHL, setting a framework for 
multi-year commercial agreements covering 
767 freighter leases and operating services that 
ATSG’s businesses currently provide in support of 
DHL’s U.S. network.

Air Canada reports third quarter net in-
come of CA$457m

Air Canada reported third quarter adjusted net 
income of CA$457m compared to adjusted net 
income of CA$365m in the third quarter of 2013, 
an improvement of CA$92m. EBITDAr (earnings 
before interest, taxes, depreciation, amortiza-
tion and aircraft rent) amounted to CA$749m 
compared to EBITDAr of CA$626m in the third 
quarter of 2013, an improvement of CA$123m. 
On a GAAP basis, Air Canada reported operating 
income of CA$526m, an increase of CA$110m 
from the same quarter in 2013. The airline re-
corded net income of CA$323m in the third 
quarter of 2014 compared to a net income of 
CA$299m in the third quarter of 2013, an im-
provement of CA$24m.

Air Lease Corporation partners in a new 
aircraft leasing joint venture, Blackbird 
Capital I

A wholly-owned subsidiary of Air Lease Corpo-
ration (the Company) has entered into a joint 
venture with a co-investment vehicle (the “JV 
Partner”) arranged by Napier Park Global Capi-
tal for the purpose of investing in commercial 
aircraft and leasing them to airlines around the 
globe. The newly formed entity with commit-
ted equity and debt capital is named Blackbird 
Capital I LLC and 90.5% of the equity is owned, 
through the Jv Partner, by a pooled investment 
vehicle of long-term institutional investors man-
aged by Napier Park. The Company owns 9.5% 
of the joint venture and will not consolidate the 
entity. The joint venture is expected to acquire 
total aircraft assets of approximately US$2.0bn 
by year-end 2016, with up to US$500m in eq-
uity and the remainder financed by a committed 
US$750m warehouse credit facility (which in-
cludes an accordion feature that could make the 

MILITArY AND DEFENCE

total facility up to US$1.5bn) and other forms of 
debt financing. ALC will provide management 
services over a 12 year period to the joint ven-
ture for a servicing fee based upon aircraft assets 
under management. In addition, the Company 
expects to sell aircraft from its portfolio to the 
joint venture with an aggregate value of approxi-
mately US$500m by year-end 2016. Through the 
joint venture, ALC will manage up to US$2.0bn 
of additional aircraft lease transactions to better 
serve the airline industry.

Willis Lease Finance reports net profit of 
US$7.5m

Willis Lease Finance Corporation, the independ-
ent jet engine lessor in the commercial finance 
sector, reported third quarter 2014 net income of 
US$1.0m, compared to net income of US$2.2m, 
in the second quarter of 2014 and a net loss of 
US$2.2m in the third quarter of 2013. The loss 
in the year ago period included US$4.3m of 
non-cash write-downs. In the first nine months 
of 2014, net income was US$7.5m, compared 
to US$9.1m in the first nine months of 2013. 
Earnings in the year ago period were positively 
impacted by a one-time US$8.6m tax benefit re-
lated to a reduction in the Company’s deferred 
tax liability. In addition, the recording of US$3.4 
million of maintenance reserve revenue related 
to the termination of aircraft leases within the 
WOLF joint venture boosted earnings in the year 
ago period, but was offset by the US$4.3 million 
non-cash write-down mentioned above.

Rolls-Royce Snecma Ltd. signs contract 
with UK Ministry of Defence to launch fea-
sibility phase for future combat aircraft

rolls-royce Snecma Ltd., a 50/50 joint venture 
between rolls-royce and Snecma (Safran), has 
signed a new contract with the UK Ministry of 
Defence, in collaboration with the Armaments 
Procurement Agency of the French Ministry 
of Defence, to continue design studies for the 
Future Combat Air System (FCAS). This future 
combat aircraft, which could bring new levels of 
capability to the air forces of the future, could 
enter service towards 2030. Following the Dem-
onstration Programme Preparation Phase, this 
contract marks the start of a two-year Feasibil-
ity Phase, designed to study the operational 
parameters for the future combat aircraft. rolls-
Royce Snecma Ltd. is undertaking in-depth stud-
ies to evaluate the aircraft’s propulsion system, 
in line with the joint operational requirements 
of France and the UK. The French and UK gov-
ernments have allocated £120 million for this 
new phase to the companies involved in the 
FCAS project: Dassault Aviation, BAE Systems, 

Defense and security company Saab, along with 
the Swedish Air Navigation Service Provider 
(LFV), have received final operational approval 
from the Swedish Transport Agency for the re-
mote operation of Ornskoldsvik Airport from 
Sundsvall, Sweden. This achievement means 
the world’s first airport remotely controlled by 
Remote Tower Services (RTS) will commence 
shortly, paving the way for more efficient, safe 
and cost-effective delivery of air traffic control 
services. This milestone indicates that all tech-
nologies and operational procedures meet key 
industry and regulatory criteria for providing air 
traffic control services. This includes the use of 
Saab sensors and equipment for air traffic ser-
vices and LFv’s existing procedures, enabling a 
streamlined approval process. “This achieve-
ment means we have a system in place that 
meets all applicable safety regulations,” said Nic-
las Gustavsson, director of international affairs 
and business development, LFv. “With this final 
regulatory approval, LFv is now making the last 
preparations to enable rTS from Sundsvall, ulti-
mately reducing operating costs and increasing 
the efficiency of operations.”

Air Canada Pilots Association and its members 
have ratified a landmark agreement on collective 
agreement terms for ten years. “This ten-year 
agreement with the Air Canada Pilots Associa-
tion is a ground-breaking development which al-
lows us to accelerate the implementation of our 
business strategy on a win-win basis with our 
pilots,” said Calin rovinescu, President and CEO 
of Air Canada. “The new agreement provides 
greater stability and long-term cost certainty 
as well as a framework for a strong partnership 
with our pilots. It is also the most tangible in-
dication of the shift in culture underway at Air 
Canada. In addition to labour stability and long-
term cost certainty, the agreement also provides 
for increased flexibility with respect to regional 
airline capacity purchase agreements to help en-

OTHEr NEWS
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sure cost competitiveness. In addition, it facili-
tates the evolution of Air Canada rougeTM into 
a stronger leisure carrier with improved fleet 
renewal flexibility and terms. As well, the agree-
ment provides additional codeshare and joint 
venture flexibility and scope. The agreement has 
been approved by the Air Canada Board of Direc-
tors. The Air Canada Pilots Association member-
ship comprises approximately 3,000 pilots.

SAS AB has sold its facility at the technical base 
at Oslo airport for MNOK 650 to Oslo Pensjons-
forsikring, after having utilized an option to buy 
the facilities from APAB who had been the previ-
ous owner. The transaction does not generate a 
capital gain or liquidity for SAS, but it will reduce 
the yearly operating expenses. SAS has, concur-
rently with the sale, signed a 15-year leasing 
agreement with the right to an extension.

Boeing and ANA (All Nippon Airways) are team-
ing up to implement operational improvements 
for ANA’s fleet. The improvements are aimed at 
reducing costs and increasing efficiency of main-
tenance operations for ANA’s current and future 
777 models as part of the Boeing Optimized 
Maintenance Program (OMP) service. ANA re-
cently finalized orders for 20 777-9X and six 777-
300Er airplanes. The Boeing Optimized Mainte-
nance Program targets improved maintenance 
costs for ANA’s current 777-300 fleet as well as 
future deliveries of the 777X airplanes. Improve-
ments will include reduced scheduled mainte-
nance labor costs, lower materials costs and 
faster airplane maintenance turn times. The Op-
timized Maintenance Program provides a com-
petitive advantage to an airline by applying spe-
cialized analytics tools as well as Boeing’s unique 
airplane design and certification knowledge to 
identify ways to streamline airplane maintenance 

programs. Boeing Commercial Aviation Services’ 
Professional Services teams will perform analysis 
of ANA historical maintenance data and develop 
a maintenance program for ANA’s 777 fleet.

The wide range of manufacturing processes be-
ing developed by GE in collaboration with the 
UK’s National Composites Centre were dis-
played during a ceremony marking the facility’s 
recent expansion to double its size. Included in 
GE’s displays at the Centre’s latest opening event 
on October 30th were techniques employed to 
produce advanced propeller blades for a new 
generation of quieter and more efficient regional 
airliners, the use of automated fibre placement 
in manufacturing complex aircraft wing panels, 
along with composite and metallic reinforcing 
layer technologies for large-diameter flexible 
pipes in ultra-deep water applications. “Togeth-
er with the National Composites Centre, GE is 
exploring innovative manufacturing techniques 
that will open the horizons for composites in a 
diverse range of products,” said Steve Walters, 
the General Manager for GE Aviation Mechani-
cal Systems. “As a tier 1 member, we value the 
Centre’s resources and its flexible, collabora-
tive nature.” The National Composites Centre 
provides a high-quality environment to evolve 
cutting-edge composite technologies into manu-
facturing processes, with the aim of delivering 
innovative composite solutions to UK industry. 
Located at the Bristol and Bath Science Park, it 
is one of seven research and technology centres 
that form the country’s High Value Manufactur-
ing Catapult network. Building on the National 
Composites Centre’s success through the joint 
work with industry, academia, and government 
based on an original £25 million public invest-
ment, a further £28m was announced last De-
cember for the doubling of its size – with this 
building expansion now complete.

Etihad Airways, the national airline of the Unit-
ed Arab Emirates, reported the recruitment of 
40 fully-qualified pilots from Alitalia, the nation-
al airline of Italy, as part of a large-scale global 
campaign to hire between 500 to 600 captains 
and first officers over the next three years. The 
new recruits are currently in the process of trans-
ferring to Etihad Airways under a three-year con-
tract, with the option to become a permanent 
employee after this period. In total, 38 of the 
pilots are expected to commence work at Etihad 
Airways before the end of this year, while the re-
maining two will join the airline during the first 
two months of 2015. The three-part program, 
which is conducted in-house at the Etihad Train-
ing Academy in Abu Dhabi, will be attended by 
16 pilots from the group who are changing the 
aircraft type rating in their licence. It will initially 
focus on a corporate induction and specialist 
training in areas such as aircraft systems, safety 
and special operations. This is followed by simu-
lator training and, finally, line training on Etihad 
Airways’ aircraft. The remaining 24 recruits are 
continuing under their existing type rating and 
will undertake a shorter two-month training pro-
gram in Abu Dhabi.

AerData, the provider of software and ser-
vices for the aviation industry, announced that 
Amedeo, a widebody aircraft lessor based 
in Dublin, has selected AerData CMS and 
STrEAM software. Corporate Management 
System (CMS) is an industry-leading platform 
that supports all business processes in aircraft 
lease and asset management. Secure Techni-
cal Records for Electronic Asset Management 
(STrEAM) is the industry’s foremost web-
based solution used by some of the world’s 
largest airlines, lessors and MrOs to manage 
aircraft and engine records.

• WestJet announced October 
2014 traffic results with a load fac-
tor of 77.4% down 1.8 points com-
pared to the previous year. Traffic 
increased 6.8% year over year and 
capacity grew 9.2% over the same 
period.

• Alaska reported a 9.4% increase 
in traffic on a 10.3% increase in ca-
pacity compared to October 2013. 
Load factor decreased 0.8 points 
to 83.4%.

• Horizon reported a 5.1% in-
crease in October traffic on a 5.8% 
increase in capacity compared 

to October 2013. Load factor de-
creased 0.5 points to 78.6%.

• For the month of October, Air 
Canada reported a system load 
factor of 82.1%, versus 81.3% in 
October 2013, representing an 
increase of 0.8 points on a system-
wide capacity increase of 9.9%. 
On this additional capacity, system 
wide traffic for October increased 
11%.

• Aeromexico’s traffic increased 
by 10.3%, year-on-year, while 
capacity increased by 6.0% com-
pared to the previous year. Aer-

omexico’s October load factor 
increased from 76.3% in 2013 to 
79.2%.

• Delta reported October traffic 
increase of 4.8% while capacity for 
the month was up 3.6%. The load 
factor for October was 83.8%, up 
0.9 points when comapred to Oc-
tober 2013.

• International Airlines Group 
traffic for October increased by 
7.5% versus October 2013 and 
Group capacity rose by 7.7% The 
load factor for the month was up 
downs 0.2 points to 81.0%.

• In October, Finnair’s overall ca-
pacity grew by 0.8% and traffic by 
1.8% year-on-year. Passenger load 
factor was 79.4% up 0.8 points.

• Norwegian’s total traffic in-
creased by 39.0%, while capacity 
was up by 35 % in October. The 
load factor was 81.6%, up 2.3 
points when compared to the pre-
vious year.

• Ryanair released October traffic 
statistics with traffic increase of 
5.0% compared to October 2013. 
The load factor for October 2014 
was up 6.0 points to 89.0%.

PASSENGEr STATISTICS - OCTOBEr
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• BOC Aviation re-
ported the appoint-
ment of David Wal-
ton as the new Chief 
Operating Officer to 
be based in the Sin-
gapore headquar-
ters. Mr. Walton has 
28 years of aviation 
finance and leasing 

experience. He holds a Bachelor of Arts 
(Honours) from Stanford University, and 
a law degree from the University of Cali-
fornia, Berkeley. 

• airberlin ap-
pointed Stefan 
Pichler as Chief Ex-
ecutive Officer, as 
it moves forward 
with its previously 
announced restruc-
turing programme 
to deliver long-term 
sustainable profit-

ability. In his role as CEO of Air Berlin 
PLC, Stefan Pichler will be responsi-
ble for all group businesses and airline 
brands. He will take over on February 
1st, 2015 from Wolfgang Prock-Schauer, 
who will resign on his own request but 
remain with the Group and resume his 
previous position as Chief Strategy and 
Planning Officer to further support air-
berlin. He joins from Fiji Airways, where 
he has been leading a turnaround pro-
gramme to return the carrier, formerly 
Air Pacific, to profitability. Fiji Airways 
recently reported its best ever first-half 
profitability and is on course to deliver 
record-breaking full year results. 

• Avtrade appointed Sean Swain as the 
new Technical Director. Sean is respon-
sible for all technical areas of Avtrade 
including the analysis, management and 
control of component MRO costs. On a 
global level, Sean will assist the global 
sales teams at a senior level in custom-
ers meetings and the Regional Sales Di-
rectors on technical support proposals.

• Ascent Aviation Services reported 
that Joseph Ng is now the Company’s 
new Chief Executive Officer, effective 
November 1st. Mr. Ng joins Ascent with 

over 30 years of executive experience 
in the management of aircraft main-
tenance and quality systems. Mr. Ng 
began his career with ST Aerospace in 
1990 and after continuous advance-
ment within multiple divisions of the 
company, he was named President of 
ST Aerospace’s Mobile Division (vT Mo-
bile Aerospace Engineering, previously 
known as ST Aerospace Mobile) in 2005.

• FedEx Corpora-
tion released that 
William J. Logue 
will retire as Presi-
dent and CEO of its 
FedEx Freight sub-
sidiary on Decem-
ber 31, 2014. He 
has guided FedEx 
Freight since 2010 

to a leading position in the U.S. Less-
Than-Truckload (LTL) market. He cited 
health concerns as the reason for his 
decision to retire. Michael L. Ducker, 
a 40-year FedEx veteran, will succeed 
Logue as President and CEO of FedEx 
Freight. Ducker will move into his new 
role on January 1st, 2015, from his cur-
rent position as Chief Operating Officer 
of FedEx Express. He has led the build 
out of the FedEx Express global air-
ground network, and the growth of its 
international business. 

AviTrader Publications Corp.
Suite 305, South Tower

5811 Cooney road
richmond, BC

Canada v6X 3M1

Publisher
Peter Jorssen

Tel: +1 604 318 5207

Editor
Heike Tamm

editor@avitrader.com
Tel: +34 (0) 971 612 130

Advertising Inquiries and 
Customer Support

Jenny Falk
jenny.falk@avitrader.com
Tel: + 49 (0) 8761 346 007

For inquiries and comments, 
please email: 

editor@avitrader.com

Airshow China
November 11, 2014 – November 16, 2014

Zhuhai

Aerotropolis Americas Conference & Exhibition 2014
December 08, 2014 – December 10, 2014

Colorado Convention Centre

MEBA – Middle East Business Aviation
December 08, 2014 – December 10, 2014

Dubai World Central, Dubai, United Arab Emirates

Click here for more aviation events

Recommended EventsINDUSTrY PEOPLE

David Walton

Stefan Pichler

William J. Logue

http://www.farnboroughinternational.org/china-airshow-2014/
http://www.meba.aero/
http://www.events.ubm.com/event/3065/aerotropolis-americas-conference--exhibition-2014
http://www.avitrader.com/?P=Conf
http://www.everestevents.co.uk


THE	AIRCRAFT	AND	ENGINE	MARKETPLACE
     Page 1 of 4

Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

A319-112 Doric CFM56-5B6/3 3589 2008 Mar 2015 Sale / Lease Maurick Groeneveld            maurick.groeneveld@doric.com +49.69.24755942

A319-112 Doric CFM56-5B6/3 3818 2009 Mar 2015 Sale / Lease Maurick Groeneveld            maurick.groeneveld@doric.com +49.69.24755942

A319-133 Amentum Capital V2527M-A5 3705 2008 Nov 2014 Lease Noel Healy marketing@amentum-capital.com +353 1 639 8111

A320-200 ORIX Aviation CFM56-5A1 378 1993 Q1/2015 Sale Daniel Cunningham daniel.cunningham@orix.ie +353 871774524

A320-200 ORIX Aviation CFM56-5B6/3 3831 2009 Q2/2015 Lease Daniel Cunningham daniel.cunningham@orix.ie +353 871774524

Commercial Jet Aircraft

November 10, 2014

A320 200 ORIX Aviation CFM56 5B6/3 3831 2009 Q2/2015 Lease Daniel Cunningham daniel.cunningham@orix.ie 353 871774524

A320-200 ORIX Aviation V2527-A5 2651 2006 Q1/2016 Lease Daniel Cunningham daniel.cunningham@orix.ie +353 871774524

A321 GA Telesis CFM56-5B2/P 434 Nov 2014 Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

A330-200 Amentum Capital PW4168A 970 2008 Q1/2015 Lease Noel Healy marketing@amentum-capital.com +353 1 639 8111

B737-300 Phoenix Aer Capital CFM56-3 24532 Now Sale Bob Gallagher r.gallagher@aircraftsystemsgroup.com +1 727-376-0292 

B737-300 Phoenix Aer Capital CFM56-3 24666 Now Sale Bob Gallagher r.gallagher@aircraftsystemsgroup.com +1 727-376-0292 

B737-300F ORIX Aviation CFM56-3B2 24711 1990 Q1/2015 Sale / Lease Cian Coakley cian.coakley@orix.ie +353 877760451

B737-400 Wing Capital CFM56-3C1 26066 Jan 2015 Sale / Lease Ben Jacques bjacques@wngcapital.com +353 766025252

B737-400 World Star Aviation Services CFM56-3C1 24706 1991 Now Sale / Lease Sean O Connor Soconnor@worldstaraviation.com +1 415-956-9456

B737-400 Safair Operations Combi 26961 C. Schoonderwoerd corneliss@safair.co.za +27 11 928 0000Now ACMI/Wet lease/SaleB737 400 Safair Operations Combi 26961 C. Schoonderwoerd corneliss@safair.co.za +27 11 928 0000

B737-400 Safair Operations Pax C. Schoonderwoerd corneliss@safair.co.za +27 11 928 0000

B737-500 World Star Aviation Services CFM56-3B1 26297 1994 Now Sale / Lease Sean O Connor Soconnor@worldstaraviation.com +1 415-956-9456

B737-700 ORIX Aviation CFM56-7B22/3 35078 2007 Q4/2015 Lease Cian Coakley cian.coakley@orix.ie +353 877760451

B737-800 ORIX Aviation CFM56-7B26 34153 2005 Q2/2015 Lease Cian Coakley cian.coakley@orix.ie +353 877760451

B737-800 ORIX Aviation CFM56-7B24 34182 2006 Q4/2015 Lease Cian Coakley cian.coakley@orix.ie +353 877760451

B737-800 (5) Wing Capital CFM56-7B26 various 7-12/2015 Lease Ben Jacques bjacques@wngcapital.com +353 766025252

B747-400 GA Telesis PW4056 28754 1998 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

B747-400ERF Amentum Capital CF6-80C2B5F 37303 2009 Now Sale / Lease Noel Healy marketing@amentum-capital.com +353 1 639 8111

B747-438 Jet Midwest Inc RB211-524G 25544 1992 Now Sale / Lease Kevin Lee / Cathy Liu cathy liu@jetmidwest com +1 310 652 0296

Now ACMI/Wet lease/Sale

Now ACMI/Wet lease 

B747-438 Jet Midwest Inc. RB211-524G 25544 1992 Now Sale / Lease Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

B747-438 Jet Midwest Inc. RB211-524G 25546 1992 Now Sale / Lease Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

B747-438 Jet Midwest Inc. RB211-524G 25151 1991 Now Sale / Lease Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

B757-200 World Star Aviation Services RB211-535-E4 24544 1990 Now Sale / Lease Sean O Connor Soconnor@worldstaraviation.com +1 415-956-9456

B757-200 GA Telesis PW2000 25156 1990 Now Sale Stefanie Jung sjung@gatelesis.com +1 954-958-1321

B757-223 Jet Midwest Inc. RB211-535E4 Now Sale / Lease Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

B757-200PCF AerSale 535E4-37/B 23767 1987 Oct 2014 Sale / Lease Craig Wright craig.wright@aersale.com +1 (305) 764 3238

B767-200ER Castlelake CF6-80C2B2 23900 1987 Feb 2015 Sale / Lease Joe Giarritano joe.giarritano@castlelake.com +1 612 851 3032

B767-200ER Castlelake CF6-80C2B2 23901 1987 Q1/Q2 
2015

Sale / Lease Joe Giarritano joe.giarritano@castlelake.com +1 612 851 3032

B767 200ER Castlelake CF6 80C2B2 23902 1988 Q1/Q2 Sale / Lease Joe Giarritano joe giarritano@castlelake com +1 612 851 3032B767-200ER Castlelake CF6-80C2B2 23902 1988 Q1/Q2 
2015

Sale / Lease Joe Giarritano joe.giarritano@castlelake.com +1 612 851 3032

B767-200ER Castlelake CF6-80C2B2 26847 1993 Q1/Q2 
2015

Sale / Lease Joe Giarritano joe.giarritano@castlelake.com +1 612 851 3032

B767-200ER Castlelake CF6-80C2B2 24764 1990 Q1/Q2 
2015

Sale / Lease Joe Giarritano joe.giarritano@castlelake.com +1 612 851 3032

B767-200ER Castlelake CF6-80C2B2 24765 1990 Q1/Q2 
2015

Sale / Lease Joe Giarritano joe.giarritano@castlelake.com +1 612 851 3032

B767-200ER GA Telesis CF6-80A 22329 1987 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

B767-200ER GA Telesis CF6-80A 22324 1986 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

B767-200ER GA Telesis CF6-80A 22328 1986 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

B767-222 Jet Asia Aiways Co. Ltd. JT9D-7R4D 21868 Now ACMI, Wet L. Kevin Lee klee@flyjetasia.com +1 310 944 0327

B767-246 Jet Asia Aiways Co. Ltd. JT9D-7R4D 23214 Now ACMI, Wet L. Kevin Lee klee@flyjetasia.com +1 310 944 0327

B767 300ER ORIX Aviation PW4060 25285 Q1/2015 Lease Cian Coakley cian coakley@orix ie +353 877760451B767-300ER ORIX Aviation PW4060 25285 Q1/2015 Lease Cian Coakley cian.coakley@orix.ie +353 877760451

DC10-30F Bristol Associates CF6-50C2 47925 1974 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

DC10-30F Bristol Associates CF6-50C2 47929 1975 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

L100-30 Safair Operations 501-D22 C. Schoonderwoerd corneliss@safair.co.za +27 11 928 0000

MD-82 GA Telesis 49919 Now Sale Stefanie Jung sjung@gatelesis.com +1 954-958-1321

Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

ERJ-135ER Bristol Associates 145176 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135ER Bristol Associates 145186 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates com +1 202-682-4000

Regional Jet / Turboprop Aircraft

Now - Wet Lease / ACMI

ERJ-135ER Bristol Associates 145186 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135ER Bristol Associates 145192 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135LR Bristol Associates 145332 2000 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135LR Bristol Associates 145334 2000 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135LR Bristol Associates 145323 2000 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000
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Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

ERJ-145ER GA Telesis 145049 1998 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

ERJ-145ER GA Telesis 145052 1998 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

ERJ-145ER GA Telesis 145054 1998 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

ERJ-145ER GA Telesis 145056 1998 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

ERJ-145ER GA Telesis 145057 1998 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

ERJ-145ER GA Telesis 145045 1998 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954-958-1321

Regional Jet / Turboprop Aircraft (cont.)

Contact Email Phone

Sherry Riley engine.leasing@gecas.com +1(513)782-4272

Contact Email Phone

(2) AE3007A1                Now - Sale / Lease Bill Polyi / Ray Marquess ray.marquess@magellangroup.net +1 (704) 504-9204

Contact Email Phone

(1) CF34-8E5 Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

(2) CF34-10E5 Now - Lease

(1) CF34-3B / 3B1 Now - Lease

Company

Company

GECAS Engine LeasingNow - Sale / Lease

Sale /  Lease

Sale /  LeaseCF34 Engines

AE3007 Engines

Sale /  LeaseMultiple Types

Multiple Engines GE / CFM / RB211

Magellan Aviation Group

Company

Commerical Engines

(1) CF34-3B / 3B1 Now - Lease

(1) CF34-3A              Now - Sale / Lease

(1) CF34-3B1 Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(2) CF34-3A1 Oct 14 - Sale / Lease

(1) CF34-8C5/B1 Now - Sale / Lease Ray Marquess ray.marquess@magellangroup.net +1 (704) 504-9204

(1) CF34-8C5                         Now - Lease Engine Lease Finance Joe Hussar                 joseph.hussar@elfc.com +1 617 828-3569 

(1) CF34-8C5 Now - Sale/Lease/Exch. David Desaulniers ddesaulniers@willislease.com +1 415 516 4837

(1) CF34-10E6 Now - Lease

(1) CF34-8E5A1 Now - Lease AeroCentury Frank Pegueros frank.pegueros@aerocentury.com +1 650 340 1888

Sherry Riley engine.leasing@gecas.com +1 (513) 782-4272

Willis Lease

Now - Sale / Lease GECAS Engine LeasingCF34-8E(s)

Magellan Aviation Group

Sherry Riley engine.leasing@gecas.com +1 (513) 782-4272

Contact Email Phone

(3) CF6-80C2A5 Apollo Aviation Group Erik Castillo erikc@apollo.aero +1 (305) 579-2340

(2) CF6-80C2B4 

(2) CF6-80C2B1F Jun 14 - Sale/Lease/Exch.

(1) CF6-80C2B6F Aug 14 - Sale/Lease/Exch.

(1) CF6-50C2 Now - Sale / Lease Konrad J Walter konrad@TakingAviationForward.com +1 954-445-8127

(1) CF6-50 Now - Sale / Lease Phoenix Aer Capital Bob Gallagher REG@PACLLC.AERO +1 727-376-9292 

(1) CF6-80C2B7F   Now - Lease Ann Lee alee@willislease.com +1 (415) 408 4769

CF6-50E2 (multiple) Now - Sale / Lease Commercial Aircraft Services Brian Cooper brian@casi.aero +1 208-899-1915 

Company

Now - Sale / Lease

Taking Aviation Forward, LLC

Willis Lease

Now - Sale / Lease GECAS Engine Leasing

Now - Sale / Lease

CF6 Engines Sale /  Lease

CF34-8E(s)

CF6 50E2 (multiple) Now  Sale / Lease Commercial Aircraft Services Brian Cooper brian@casi.aero 1 208 899 1915 

(1) CF6-80C2B1F Now - Sale / Lease AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(1) CF6-80C2B6F      Now - Sale / Lease

(1) CF6-80C2B7F      Now - Sale / Lease

(2) CF6-80C2BXF Now - Sale/Lease/Exch. TES Aviation Group Lee Whitehurst                 lee.whitehurst@tes-uk.com + 44 (0) 7760884250

(1) CF6-80C2B1F      Now - Sale / Lease Fortress Investment Group         Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) CF6-80C2B6F      Now - Sale / Lease

(1) CF6-80C2B7F      Now - Sale / Lease

(1) CF6-80C2B1F AeroTurbine Elizabeth Peters epeters@aeroturbine.com +1 786 925 8517

(2) CF6-80C2B6F Now - Sale / Exchange

Now - Lease

( ) g

(3) CF6-80C2B6F      Now - Lease

(1) CF6-80C2B6 PMC Now - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(2) CF6-80C2B7F Now - Lease Engine Lease Finance Joe Hussar        joseph.hussar@elfc.com        +1 (617)828-3569

Contact Email Phone

(2) CFM56-5A3 Now - Sale Aeronautics Fund Jerome Guichard jg@afd.aero +33 6 88 92 28 54

CFM56-5A1 (SV) Now - Sale / Lease TrueAero, LLC Brent Corrie bcorrie@trueaero.com +1 561-310-3242

CFM56-3C1 (SV) Now - Sale / Lease

(1) CFM56-7B26E (brand new) End 10/14 Lease Sumisho Aero Engine Lease Tony Kondo tony.kondo@sumisho-engine.com +31-20-705-4982

(1) CFM56-7B27 Now - Lease Engine Lease Finance Joe Hussar joseph.hussar@elfc.com +1 617 828-3569

CompanySale /  LeaseCFM56 Engines

(1) CFM56-5B1/P Now - Lease

SEARCH

Search or sell with
StockMarket.aero

GECAS
Engine Leasing

Supporting the world’s airlines
Corporation

http://www.willislease.com
http://www.stockmarket.aero
http://standsondemand.com/
http://www.ses.ie
http://www.elfc.com/
http://regionalone.com/
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Contact Email Phone

(1) CFM56-5A3 Now - Sale / Lease World Star Aviation Services Sean O Connor Soconnor@worldstaraviation.com +1 415-956-9456

(1) CFM56-3B1 Now - Sale / Lease

(1) CFM56-3C1 Now - Sale / Lease

(2) CFM56-3C1 Now - Sale / Lease Frank Rustmeier frank@royalaero.com +49 (0)8025 99360

(1) CFM56-5A3 Now - Sale / Lease

(2) CFM56-5B4P Now - Sale / Lease

(1) CFM56 5C4 Now Sale / Lease

CompanySale /  LeaseCFM56 Engines (cont.)

Commerical Engines (cont.)

Royal Aero

November 10, 2014

(1) CFM56-5C4 Now - Sale / Lease

(1) CFM56-3C1 Now - Sale Mike Visconti  mike@avvenireservices.comn +1 305 753-6106

(1) CFM56-3B2         Now - Sale / Lease Fortress Investment Group         Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) CFM56-3C1         Now - Sale / Lease

(1) CFM56-7B27/3B1F Nov 14 - Sale/Lease/Exch. AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(2) CFM56-3B1 Now - Lease

(2) CFM56-3C1 Now - Lease

(3) CFM56-5C4 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504-9204

(4) CFM56-3B1/C1 Now - Sale / Lease Tom Leimkuhler tom.leimkuhler@magellangroup.net +1 (704) 504-9204

(6) CFM56-3C1 Now - Sale/Lease/Exch Lufthansa Technik Airmotive Irel Alan Phelan engines@ltai ie +353-87-2786738

Magellan Aviation Group

(6) CFM56-3C1 Now - Sale/Lease/Exch. Lufthansa Technik Airmotive Irel. Alan Phelan engines@ltai.ie +353-87-2786738

(1) CFM56-3B2 Now - Sale/Lease/Exch.

(3) CFM56-7B Now - Sale / Lease Castlelake Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6119 

(1) CFM56-3C1 Now - Sale / Lease

(2)CFM56-5C3F            Now - Sale / Lease

(1) CFM56-5B Now - Sale/Lease/Exch. Werner Aero Services Cliff Topham ctopham@werneraero.com +1-703-402-7430

(1) CFM56-7B Now - Sale/Lease/Exch.

Ivan Graydon marketing@ses.ie + 353 61 70 6463

CFM56-5B(s) 

CFM56-3(s)

Now - Sale/Lease/Exch.

SESNow - Sale/Lease/Exch.

Now - Sale/Lease/Exch.

CFM56-5A(s)

CFM56 5B(s) 

Ann Lee alee@willislease.com +1 (415) 408 4769

(1) CFM56-5B4/3 Now - Lease

(1) CFM56-5B4/P              Now - Lease

(2) CFM56-5C4/P Now - Lease

(6) CFM56-3C1 Now - Sale / Exchange AeroTurbine Elizabeth Peters epeters@aeroturbine.com +1 786 925 8517

(1) CFM56-5C3/G Now - Sale / Exchange

(1) CFM56-5A1 Now - Lease

(2) CFM56-7B24/3

Now - Lease

Now  Sale/Lease/Exch.

Now - Lease

CFM56-7B(s)

(1) CFM56-7B24 (Non-TI)

Now - Sale/Lease/Exch.

Willis Lease

( )

(2) CFM56-3C1 Now - Lease

(1) CFM56-3B1 Now - Lease

(1) CFM56-5A3 Now - Lease

(1) CFM56-7B Now - Lease

(1) CFM56-3C1   Now - Sale / Lease Apollo Aviation Group Erik Castillo erikc@apollo.aero +1 (305) 579-2340

(3) CFM56-5C4 Now - Sale / Lease

(10) CFM56-3B2 Now - Sale / Lease

(2) CFM56-3B2 Now - Sale / Lease ORIX Aviation Daniel Cunningham daniel.cunningham@orix.ie +353 871774524

(1) CFM56-3B1 Now - Sale/Lease/Exch. TES Aviation Group Lee Whitehurst                 lee.whitehurst@tes-uk.com + 44 (0) 7760884250

(1) CFM56-3C1 Now - Sale/Lease/Exch.

Sherry Riley engine.leasing@gecas.com +1(513)782-4272

Contact Email Phone

(1) JT8D-217C/219 Now - Sale / Lease Azure Resources Jeff Young  jeff@azureres.com +1-954-249-7935

(6) JT8D-200 Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

Now - Sale / Lease Jet Midwest Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

Contact Email Phone

Now - Sale / Lease Jet Midwest Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

(34) JT9D-7R4D Now - Sale / Lease

(2) CFM56-5A

(1) JT9D-7R4D  overhauled

Now - Sale

Sale /  Lease

(1) JT8D-219 or -217

Company

GECAS Engine Leasing

JT8D Engines

JT9D Engines Sale /  Lease Company

(2) JT9D7R4 Now - Sale / Lease Phoenix Aer Capital Bob Gallagher REG@PACLLC.AERO +1 727-376-9292 

Contact Email Phone

(3) PW121 (ATR) Now - Sale/Lease/Exch. David Desaulniers ddesaulniers@willislease.com +1 415 516 4837

(2) PW121-8 Now - Sale/Lease/Exch.

(1) PW123 Now - Sale/Lease/Exch.

(1) PW127 Now - Sale/Lease/Exch.

(1) PW127M Now - Sale/Lease/Exch.

(2) PW127F Now - Sale/Lease/Exch.

(2) PW124B Now - Sale/Lease/Exch.

Sale /  LeasePW Small Engines

Willis Lease

Company

(1) PW150A Now - Sale/Lease/Exch.

(1) PW121 Now - Sale / Lease Royal Aero Frank Rustmeier frank@royalaero.com +49 (0)8025 99360

(various) PW127B Now - Sale / Lease Jet Midwest Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

(1) PW150A Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111
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Contact Email Phone

PW127E/F/M and PW150A Ray Marquess ray.marquess@magellangroup.net +1 (704) 504-9204

Bill Polyi bill.polyi@magellangroup.net +1 (704) 504-9204

PW100s (all models) Now - Sale / Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

(5) PW150A Now - Lease

Contact Email Phone

(1) PW2037 Now - Sale / Lease Fortress Investment Group         Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) PW2040 Now - Sale / Lease

PW121, PW123, PW124B, PW125B, 

Now - Sale / Lease Magellan Aviation Group

Sale /  LeasePW2000 Engines

PW Small Engines (cont.) Sale /  Lease

Commerical Engines (cont.)

Now - Sale / Lease

Company

Magellan Aviation Group

Company

November 10, 2014

(2) PW2037/40 Now - Sale Aerolease Tim Corley tcorley@aerolease.com +1 360 8709172

(2) PW2037 Q2/15 - Sale Wing Capital Ben Jacques bjacques@wngcapital.com +353 766025252

(1) PW2037 Now - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(2) PW2037 Now - Sale / Exchange AeroTurbine Elizabeth Peters epeters@aeroturbine.com +1 786 925 8517

Contact Email Phone

(5) PW4056-1 Now - Sale/Lease/Exch. GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(4) PW4056/60/62 Now - Sale / Lease Bill Polyi / T. Leimkuhler tom.leimkuhler@magellangroup.net +1 (704) 504-9204

(3) PW4056-1C Now - Sale / Lease Apollo Aviation Group Erik Castillo erikc@apollo.aero +1 (305) 579-2340

(1) PW4056-3            Now - Sale / Lease

PW4000 Engines Sale /  Lease

Magellan Aviation Group

Company

(1) PW4060-3 Dec 14 - Sale / Lease Royal Aero Frank Rustmeier frank@royalaero.com +49 (0)8025 99360

(1) PW4056-3            Now - Sale / Lease Fortress Investment Group         Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) PW4060-3            Now - Sale / Lease

(1) PW4056-3 Oct 14 - Sale / Lease AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(3) PW4168A Now - Sale/Lease/Exch. TES Aviation Group Lee Whitehurst                 lee.whitehurst@tes-uk.com       + 44 (0) 7760 884250

Now - Sale / Lease IAI Michal Bulvik mbulvik@iai.co.il +972-3-9353612

(1) PW4060 Q1/2015 - Lease ORIX Aviation Cian Coakley cian.coakley@orix.ie +353 877760451

(1) PW4062 Now - Lease Willis Lease Ann Lee alee@willislease.com +1 (415) 408 4769

(1) PW4060 Now - Lease

(2) PW4168A Now - Lease

(1) PW4060C-1C

(2) PW4168A Now  Lease

(1) PW4168A Now - Sale / Lease Engine Lease Finance Joe Hussar        joseph.hussar@elfc.com        +1 (617)828-3569

Contact Email Phone

(1) RB211-524 Now - Sale / Lease AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(1) RB211-535E4 Oct 14 - Sale / Lease

(2) RB211-535E4B Now - Sale / Lease GA Telesis Stefanie Jung sjung@gatelesis.com +1 954-958-1321

(1) RB211-535E4      Now - Sale / Lease Fortress Investment Group         Tom McFarland Aviation@fortress.com +1 305-520-2349

(2) RB211-535E4 /12B Now - Sale/Lease/Exch. TES Aviation Group Lee Whitehurst                 lee.whitehurst@tes-uk.com       + 44 (0) 7760 884250

Contact Email Phone

(2) Trent 800 Now - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

Sale /  LeaseRB211 Engines

Trent Engines

Company

Sale /  Lease Company

(1) Trent 884 Now - Sale / Lease Apollo Aviation Group Erik Castillo erikc@apollo.aero +1 (305) 579-2340

Contact Email Phone

(multiple) Tay 650-15 Now - Sale / Lease Jet Midwest Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

Contact Email Phone

(1) V2527-A5 Now - Lease Willis Lease Ann Lee alee@willislease.com +1 (415) 408 4769

(1) V2533-A5 Now - Lease

1) V2533-A5 w/QEC        Now - Lease Rolls-Royce & Partners Finance Bobby Janagan bobby.janagan@rolls-royce.com +44 20 7227 9078

(1) V2527-A5 w/QEC        Now - Lease

(1) V2527-A5 Q4/2014 - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(1) V2527 Now Sale / Lease TrueAero LLC Brent Corrie bcorrie@trueaero com +1 561 310 3242

Sale /  LeaseTay Engines Company

CompanyV2500 Engines Sale /  Lease

(1) V2527 Now - Sale / Lease TrueAero, LLC Brent Corrie                       bcorrie@trueaero.com +1 561-310-3242

(1) V2533-A5 Now - Sale/Lease/Exch. Werner Aero Services Cliff Topham ctopham@werneraero.com +1-703-402-7430

(1) V2527-A5 Now - Lease Engine Lease Finance Joe Hussar joseph.hussar@elfc.com +1 617 828-3569

(1) V2533-A5 Now - Sale / Lease

Description Contact Email Phone

QEC for CFM56-5A1 Now - Sale TrueAero, LLC Raul Miro/Dave Walters sales@trueaero.com +1 772-925-8026

A320 Fresh Part-out Now - Sale

737-500 Fresh Part-out Now - Sale

Company

Aircraft and Engine Parts, Components and Misc. Equipment

737 500 Fresh Part out Now  Sale

Now - Lease Willis Lease Ann Lee alee@willislease.com +1 (415) 408 4769

Now - Sale Rotable Solutions James Cobbold James.cobbold@rotablesolutions.com +44 1692 531151

Now - Sale / Lease Phoenix Aer Capital Bob Gallagher REG@PACLLC.AERO +1 727-376-9292 

Now - Sale / Lease Jet Midwest Kevin Lee / Cathy Liu cathy.liu@jetmidwest.com +1 310 652 0296

Now - Sale / Lease Werner Aero Services            Christopher Farrell          cfarrell@werneraero.com +1 201-661-6819

Now - Sale / Lease

Now - Sale Tradewinds Engine Serv. Brad Pleimann bpleimann@tesllc.aero +1 954 421 2510

Now - Sale

Now – Lease   

APU 3800298-1-2 (B767)

1  V2500 QEC kit,  p/n 745k9001-46 

GTCP131-9A (P/N 3800708-1)     

CFM56-5B/5C/7B and V2500-A5 engine stands

CFM56-7B Evol. LPT mod. Ass. 338-092-319-0

GTCP36-300A (P/N 3800278-4)

APU GTCP 131-9B, GTCP 331-500B

(1) A320 Landing Gear, SV Cond

(1) APU GTCP331-200 and (2) APU APS 2000

Reliance Aircraft Terry Hix thix@relianceaircraft.com +1 512-439-6988

(1) PW901A Now - Lease LHT AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

GTCP131-9B, PW901, (2) GTCP36-300, Now - Sale/Lease/Exch. Aeroturbine Mark Napier mnapier@aeroturbine.com +1 972-813-1186

GTCP131-9A, (2) RE220RJ, GTCP331-350C, APS3200

737-800 NOSE LANDING GEAR PN 162A1100-5, OH - Now Sale

g
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